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Meet the Members:

Neave Landscaping, Inc.

It's thar time again. The weath-
eris gerting nicer and ifyou're a busi-
ness owner, vou might be considering
doing something to improve the curb
appeal of vour firm since having a beau-

tiful exterior can goa long way in boost-
ing vour clients' confidence in you,
Whar's more, having vour business
property  professionally  landscaped
CAN Creale 4 Warmer ¢ny ill:'l-ﬁl'l'll.!'l'll‘ rﬂr
vou and vour employees.

“Adding landscape features and
keeping the properry well main-
taned adds a level of attractiveness
that can make vou stand out and make
people wanr to visit your business,”
savs Kathy Neave, seeretany/treasur-
er, Neave Landscaping, Ine.. a multi-
award winning firm locared in Wap-
pingers Falls,

Neave Landscaping, Inc. is a fam-
ihv owned business begun in 1973 when
Bill Neave (Kathy's husband) srart-
ed the business with a lawn mower
and his facher-in-law's station wagon,
In 1978, he left his Con Edison job
in Westchester as rthe
demanded his attention full ame.

business

“While the business remained very
small for a long rime he builr a repu-
tation of giving his customers great per-
sonal service, attention o every
ders nd a great job for a competi-
tive price,” says Neave,

In 1993, they added another divi-
sion, “All County Sprinklers.” to meet
their clients” need for grear customer
service and qualicy products in the irri-
gation business. Then in 1998, the
Meave family built their facility on Adr-
port Dirive to house the growing busi-
ness, Thar same year son Scott came
on board full ime after graduacing from
SUMNY Cobleskill and Penn Stare Uni-
versity with a bachelor’s degree in land-
scape design and contracting. Scott
browghe to the company a fresh out-
look, hard work, and his design and
business expertise, savs Neave.

Not only has the company’s facil-
ity expanded, but revenue has
increascd more than 7 fold since 1998,
with revenues now exceeding 35 mil-
lion a vear. Neave credits Scott's arrival
into the family business as a signifi-
cant factor in the company’s growth,
and says that her son is currently work-
ing towards his landscape architecture
license. He holds many other cerri-
fications and awards including SUNY

Fip: Neare, Kalky coned Bilf N,
Rrslt: Crorroe desizn by Neve
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Cobleskill  distinguished
alumni award that he received
when he was onlv 28,

Continuing on their growteh
trajectory, in 2000 Neave purchased
a holiday decorating franchise called
“Chnstmas Décor” toadd another serv-
ice for their clients and in order to make
their downtime of the vear more pro-
ductive. This service includes both
indoor and outdoor holiday and event
decorating.  Neave now owns three
franchises that include Westchester
and Fairheld counnes, as well as
Durchess,

In 2002, they restarted their snow
and ice management and now serv-
ice more than 30 commercial accounts
in Durchess, Purnam, Fairfield,
Westchester and Orange counties,
emploving more than 100 people dur-
ing a winter snow event. During peak
landscaping season, the company
emplovs berween 50-65 emplovees,

“Olur snow and 1cc management
tcam is one of the best as vou can sec
from our quick growth and over 95%
CUSTOMEr rerention rate.
quickly become one of the leaders in
thar ficld,” savs Neave,

We have

The company has also received
numerous ervironmental and design
awards through the Associated Land-
scape Contractors of America (ALCA).
Additionally, they have been fea-
tured on the cover of Lawn and Land-
scape Magazine, a nationwide publi-
cation with over 70,000 readers, and
are the recipients of the Business
Excellence Award in 2007, Service

Business of the Year, by the Durchess
County Economic Development Cor-
|'IHFI”I“|!.

With a highly tramed, courteous
staff, Neave Landscaping senvices both
residential and commercial clients and
includes such features as Landscape
Design and Construction including
master plans and complere job man-
agement; hardscapes - all wypes of
masonry, concrete, unilock and
stonework; lawn care, scasonal clean
ups, pest control, decks and fencing,
and athletie court inseallations, @
many other things. For more infor-
mation, visit www.neavelandscap-
INE.COm.
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While hard work, ralent and pro-
viding quality goods and services are
essential in growing any business,
MNeave notes that their membership
in the Greater Southern Dutchess
Chamber of Commerce has been
invaluable.

“The Chamber continues to ben-
efit our business by creanng networking
and educartional evenrs where we can
meet other businesses in the area,
Membership gives us a level of cred-
ibilicy and professionalism since com-
panies that belong o professional
ur;_::miml 1oms show that they are sen-
ous aboue whart they do and customers
and staff realize and appreciace that,”
savs Neave.



